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MKT6383 - Professional Selling 11

MKT 6383 Professional Selling Il (3 semester credit hours) This course uses a case based
experiential approach to learning the sales process. Advanced approaches used in business mid-
market to enterprise and government sales will be introduced. Students will explore inside sales,
outside sales, request for information and request for proposal methods of account acquisition
and management. This course will focus on both products and services in the later stage of the
product lifecycle. Students will practice multi-visit role-plays in a team sales setting with existing
partners of the JSOM Center for Professional Selling. (3-0) Y
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